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Part 3: Getting an Edge
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Available on Amazon.com (Paperback, Digital, or 
Audio)
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Producers Checklist

Ø 3) Management/Board 
(quality/experience/shareholders)

Ø 1) Properties (grade, recovery rate, mine-life, 
economics - NPV, Capex, AISC, IRR)

Ø 2) Location Issues 
(politics/taxes/royalties/permitting/infrastructure)

Ø 4) Valuation (cheap/expensive/upside 
potential/good chart)

Ø 5) Balance Sheet (cash/debt/ability to raise money)
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Producer Checklist

Ø 9) Share structure/share dilution (possible reverse 
split, balance sheet issues?)

Ø 8) Exploration/Pipeline (any growth potential?)

Ø 6) Growth Strategy (conservative or aggressive?)

Ø 7) Costs/Margins (high/low. Is the trend up or down?)

Ø 10) Overall Risk-Reward (poor, average, good, very 
good, excellent?)



7

Developer Checklist

Ø 4) Strong management team (past experience, good 
team, strong board)

Ø 3) Good location (ideally in a mining district, or 
mining-friendly country)

Ø 1) Strong project (grade, recovery rate, mine-life, 
economics - NPV, Capex, AISC, IRR)

Ø 2) High upside potential (at least a 10-bagger)

Ø 5) Path to production (a strong plan, permitting, 
scoping, timeline)

Ø 6) Strong insiders (at least 25%)
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Explorer Checklist

Ø 2) A company is early in the Lassonde Curve, plus it 
has an excellent discovery hole (see Next Slide).

Ø Only Two Rules:

Ø 1) Their gold/silver in the ground needs to be valued 
significantly below market value. These are called 
optionality plays.

Below 1% current spot price. Ideally .5% of spot. For  
example, if gold is a $4,500 spot. 1% = $45 per oz. 
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Lassonde Curve
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Drill Hole Chart



The End – Part 3
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